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Disclosures and Risks Related to an Investment in KBS Growth & Income REIT

The offering of shares of KBS Growth & Income REIT is made to “accredited investors” (as defined in Rule 501 of Regulation D of the Securities Exchange Act 
of 1934, as amended) only in reliance upon the availability of an exemption from registration provisions of the Securities Act of 1933, as amended, and Rule 
506(c) of Regulation D. Neither the Securities and Exchange Commission (the “SEC”) nor any state securities authority, has approved or disapproved of these 
securities or passed on the adequacy or accuracy of the KBS Growth & Income REIT’s Private Placement Memorandum (the “PPM”). Any representation to the 
contrary is a criminal offense.

Investing in KBS Growth & Income REIT includes substantial risks. These risks include, but are not limited to: the possibility of losing your entire investment; no 
guarantees regarding performance; upon sale or distribution of assets you may receive less than your initial investment; fluctuation of the value of the assets 
owned by KBS Growth & Income REIT; lack of a public market for shares of KBS Growth & Income REIT; limited liquidity; limited transferability; reliance on KBS 
Capital Advisors LLC, the REIT’s advisor, to select, manage and dispose of assets; and various economic factors that may include changes in interest rates, 
laws, operating expenses, insurance costs and tenant turnover. Shares of KBS Growth & Income REIT are not suitable for all investors.  Investors should read 
and consider the PPM carefully before investing.

KBS Growth & Income REIT may fund distributions from any source including, without limitation, from offering proceeds or borrowings. Distributions paid 
through June 30, 2017 have been funded in part with cash flow from operating activities and part with debt financing, including advances from the REIT’s 
advisor. Distributions funded from sources other than the REIT’s cash flow from operations will result in dilution to subsequent investors, reduce funds avail-
able to make real estate investments and may reduce the overall return to the REIT’s stockholders. There are no guarantees that KBS Growth & Income REIT 
will pay distributions.

KBS Growth & Income REIT pays fees to KBS Capital Advisors in connection with the management of the REIT’s investments that are based on the cost of the 
investment, not on the quality of the investment or the services rendered to the REIT.  These fees reduce the amount of cash available for distribution to stock-
holders. The REIT may also pay fees during its liquidation stage. KBS Capital Advisors and its affiliates, and KBS Growth & Income REIT’s executive officers, 
its affiliated directors and other key professionals face conflicts of interest, including significant conflicts created by the advisor’s compensation arrangements 
with the REIT and other KBS-sponsored programs and KBS-advised investors. Although the REIT has adopted corporate governance measures to ameliorate 
some of the risks posed by these conflicts, these conflicts could result in action or inaction that is not in the best interest of stockholders.

KBS Growth & Income REIT may make adjustments to its target portfolio at any time without the consent of its stockholders, which could result in the REIT 
making investments that are different from, and possibly riskier than, the investments described in the PPM. 

KBS Growth & Income REIT uses debt in connection with its investments, which increases the risk of loss associated with these investments and could hin-
der its ability to pay distributions to its stockholders or could decrease the value of its stockholders’ investments if income generated by, or the value of, the 
property securing the debt declines.

If KBS Growth & Income REIT does not raise significant proceeds in this offering it will be limited in the number and type of investments it makes; the value of 
an investment in the REIT will fluctuate with the performance of the specific assets the REIT acquires; and the REIT’s general and administrative expenses will 
constitute a greater percentage of its revenue. 

KBS Growth & Income REIT elected to be taxed as a REIT beginning with the taxable year ended December 31, 2015. Should KBS Growth & Income REIT 
not qualify as a REIT, it may be subject to adverse tax consequences. Please refer to the PPM for more detailed information regarding these consequences.

KBS Growth & Income REIT has a limited operating history and as of September 15, 2017 owns three office buildings with an aggregate cost basis of ap-
proximately $137 million.

KBS Growth & Income REIT’s current primary offering price of $8.75 per share in this private offering may not be indicative of the price at which its shares 
would trade if they were listed on a national securities exchange or actively traded. This offering price is equal to the estimated net asset value per share of 
the REIT’s common stock established by its board of directors as of August 9, 2017 and was determined by dividing the REIT’s estimated net asset value by 
the number of shares outstanding, all as of June 30, 2017.



KBS Growth & Income REIT has acquired and plans to 
continue building and managing a portfolio of institutional-
quality1 real estate investments across the United States.

KBS Growth & Income REIT makes use of its advisor’s real 
estate expertise to seek to realize growth in the value of its 
portfolio while preserving and returning stockholders’ capital 
contributions and providing stable cash distributions.

KBS Growth & Income REIT
ABOUT

1Institutional-quality real estate investments 
are properties that merit the attention 
of institutional investors because of the 
quality of their design and construction 
and the stability of their tenant base. 
These properties are  generally owned by 
institutional investors.
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Since 1992, KBS and its affiliated companies have invested in and managed over $23.0 billion in 
commercial real estate assets on behalf of clients that include large institutions, such as public and 
private pension plans, endowments, foundations, institutional and sovereign wealth funds and seven 
public non-traded REITs sponsored by KBS Growth & Income REIT’s sponsor. 

The KBS Track Record

KBS by the Numbers1,2,3

1,478 sold since
inception 

1,620
ASSETS ACQUIRED

111.1 million sq. ft. sold 
since inception

151.3
MILLION SQ. FT. 

ACQUIRED

Invested or managed 
nationwide

$23.4
BILLION

Real estate investment
experience

24
YEARS

Transactional volume
since inception

$34.3
BILLION

42.5 million sq. ft. have 
gone full-cycle

14
INSTITUTIONAL

INVESTMENT FUNDS4 

7
NON-TRADED

REIT OFFERINGS National Real Estate 
Investor, Q4 2016

11th
LARGEST OFFICE

OWNER GLOBALLY5

58
INSTITUTIONAL 

CLIENTS

1  Information on this page as of June 30, 2017, for all equity and debt assets for all KBS-affiliated entities and not specific to any KBS-advised investor or KBS-sponsored 
program.

2  These figures include those from four KBS-advised investors where, pursuant to management agreements and partnership agreements, the KBS-advised investors 
were permitted to reject acquisitions recommended by the KBS-affiliated advisor. Since inception, for these four investors, $4.3 billion of real estate properties has been 
invested, managed or owned, and 235 asset acquisitions (encompassing 30.4 million square feet) and 231 asset dispositions (encompassing 28.8 million square feet).

3  Transactional volume includes purchase price of assets acquired plus sales price, transfer price or payoff proceeds of asset dispositions through June 30, 2017.
4  For the four discretionary investors, funds containing 12.4 million square feet had gone full-cycle.
5  The ranking by National Real Estate Investor is based on aggregate square footage of office spaced owned globally, as of March 31, 2017. The results were generated 
from a survey conducted by National Real Estate Investor based on a combination advertising and website promotion of the survey, direct solicitation of responses from 
participants, direct email to National Real Estate Investor subscribers and other identified office owners and daily newsletter promotion of the survey, all supplemented 
with a review of public company SEC filings.
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As its name indicates, KBS Growth & Income REIT is focused on providing investors with both long-term 
growth potential as well as stable income.1  To accomplish this, the REIT will seek to acquire a portfolio of real 
estate properties that can provide income, growth or both. 

KBS Growth & Income REIT will generally seek to acquire multi-tenant office properties the performance of 
which is not tied to any one industry, tenant or geographic location. 

Investment Strategy

Some real estate assets have predictable cash flows but offer the opportunity for value enhancement. For 
example, a property may be mostly leased with favorable terms to high quality tenants, but it might also 
benefit from some moderate upgrades or moderate renovations. 

These types of real estate assets can provide an opportunity to achieve more significant capital appreciation 
by increasing occupancy, negotiating new leases with higher rental rates and/or executing enhancement 
projects. Through this value-creating process, the property can be converted to a “core” asset as described 
in the “Investing for Income” section below. Characteristics of properties with value-creating opportunities 
include:

Investing for Growth and Income

Enhance
Management

Opportunity to
Increase Rent and/or

Occupancy

Moderate
Renovations

Predictable
Cash Flow

$ %

1   There is no guarantee that KBS Growth & Income REIT will be able to provide long-term growth and stable income to its stockholders. 
2   According to Institutional Real Estate, Inc., core properties tend to be built within the past five years or have been recently renovated. They are 

substantially leased (90 percent or better) with higher-credit tenants and well-structured long-term leases with the majority fairly early in the term 
of the lease. Core assets generate stable income with the potential for appreciation. 

3   According to Building Owners and Managers Association International, Class A office buildings are the most prestigious buildings competing for 
premier office users with rents above average for the area. Buildings have high quality standard finishes, state of the art systems, exceptional 
accessibility and a definite market presence.

Generally 
Best-in-Class

Minimal
Renovations

High 
Occupancy

Predictable
Cash Flow

Investing for Income
Core real estate assets are generally the highest-grade real estate properties, fully stabilized 
with credit quality tenants.2 These properties are often newly constructed or renovated, energy 
efficient Class A3 properties that require few, if any, improvements. They are usually located in 
major metropolitan markets and stabilized employment centers.

The majority of total return with these properties stems from the operating cash flow, rather 
than terminal value (or cash flow from sale). Characteristics include:

KBS Growth & Income REIT 4



KBS Growth & Income REIT invests in core office properties in urban and suburban locations, 
especially those that are in or near central business districts, where there has been significant job 
growth. Tenant demand in these markets recently reached an all-time high in 2015 and economic 
growth across the U.S. is expected to further boost demand for office space over the next several 
years, according to commercial real estate research service Reis Inc.1

1    Carlock, Catherine. “Office market demand headed for best year since 2007,” Boston Business Journal, October 1, 2015.
2    Bentall Kennedy, 2017 U.S. Market Perspective

Investing Where America Works

Office: Job Growth Continues
Data from the U.S. Bureau of Labor Statistics show office-using employment increasing over 
other job sectors.  The low unemployment rate within the white-collar sectors has also impacted 
the need for space.   Professional, scientific and technical services employment has the fastest 
growing segment of office-using employment and has added the most new jobs2.  This sector, a 
component of professional and business services, grew by 3.5% over the past year, adding more 
than 300,000 new positions.

Assets by Property Type
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By investing where America works, KBS Growth & Income 
REIT is building a portfolio of properties designed to capitalize 

on the regional opportunities that exist in this sector of the 
commercial real estate market today.

KBS Growth & Income REIT 6
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LIVE/ WORK/ PLAY. Millennials are a growing segment of the work force, and their cultural preferences 
are shaping many factors of the office market. Millennials seek mixed-use developments offering 
walkability to nearby restaurants, shops and entertainment venues, and accessibility to alternative 
transportation.1 Over the next 10–15 years, some of the most desirable office properties will be those 
with the right set of amenities, such as fitness centers, conference facilities, and food service.2

With little new construction taking place in recent years, owners of existing office properties may 
be well positioned to benefit from increasing demand driven by improving job markets. As the 
chart above indicates, demand has been steadily increasing since 2010. With new office space 
delivery continuing to lag demand, this has resulted in reduced vacancy rates and an increase in 
the overall absorption of existing office space in targeted markets nationwide.

Projected Population by Generation

Oversupply Held in Check Real Estate/Development Issues

Office Supply and Demand 

Demographics
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Source: REIS Inc., published in PWC/ULI 2017 Emerging Trends in Real Estate   Source: PWC/ULI Emerging Trends in Real Estate 2017, survey.

Source: Pew Research Center tabulations of U.S. Census Bureau population projections, December 2014

1 PWC and Urban Land Institute. “Emerging Trends in Real Estate® 2016.” September 2015.
2  Ponsen, Adrian and Schwieger, Charles. “Aging to Perfection: How U.S. Office Investors Can Survive and Thrive During the Coming Demographic Cliff.” CoStar  
   Portfolio Strategy. August 2014.
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48

Von Karman Tech Center
Irvine, CA
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The Offices at Greenhouse
Houston, TX



KBS Growth & Income REIT Offering Overview 

KBS Growth & Income REIT 10

Desired Portfolio Profile
A diverse portfolio of core real estate properties.

Suitability Standards
Available only to “accredited investors.” See PPM for details.

506(c) Primary Offering
$500 Million

Minimum Investment
Generally $10,000



8077-F-CF

For additional information about this offering, go to kbsdirect.com, 
call 855-434-4527 or send us an email at ir@kbsdirect.com

Shares offered through North Capital Private Securities Corp., member FINRA & SIPC. 


